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A recent survey, of nearly 1,000 under-65 currently uninsured Americans, attempted to measure their inclination towards purchasing insurance from an
exchange and overall disposition towards the U.S. healthcare system.
The survey simulated probable exchange health plan models that offer consumers an option to customize their coverage with
1)$50-a-month upgrade for coverage or service
2)$50-a-month rebate for changing the way they accessed healthcare or adopting healthier lifestyles
It was identified that significant number of uninsured people were prepared to make trade-offs to have a coverage better suited to their needs.
Read the complete report here.

US Government on Track with Federal Health Exchanges
The Obama administration on Friday said it is on track to set up federal
health insurance exchanges by 2014 in U.S. states that fail to establish
their own regulated insurance markets as required by the U.S. healthcare
reform law. The U.S. Health and Human Services Department will issue
new guidance... Read more

Two Insurers See New Markets Beyond Massachusetts
While the political squabble over the federal health care law continues,
two Massachusetts health insurers see an opportunity to expand their
out-of-state businesses and pick up thousands of new customers who
must have coverage or face penalties. Read more

HHS Issues Final Rule on Benchmarking EHBs for
Insurance Exchanges
The final rule for identifying potential benchmark plans to support the
definition of essential health benefits as well the process for recognizing
accrediting entities to certify qualified health plans for state health
insurance exchanges, was quietly released earlier this week by the
Department of Health and Human Services. Read more

High-deductible Health
Plans Become More
Popular: AHIP
High-deductible health plans, with
their high up-front costs and low
premiums, are becoming more
popular, according to a new report
from America's Health Insurance
Plans (AHIP). Read more

Aetna Joins Medical
Group as InsurerProvider Lines Blur
Aetna Inc. (AET), the third-biggest
U.S. health plan, will join with the
nation’s 10th-largest doctor’s
group to sell coverage in
Wisconsin, in the latest
collaboration to blur the lines
between insurers and providers.
Read more
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Solution

hCentive Introduces
WebInsure Cloud

Watch the demo to learn about
the features & benefits of
hCentive’s WebInsure Private
Exchange

hCentive, Inc. a leading health
insurance technology company,
today announced the release of
its WebInsure Cloud solution...
Read more

About hCentive
hCentive is in the business of helping payers, states and federal government set up exchanges and
online sales portal. Our suite of products provides solutions for Individual Sales & Enrollment, Group
Sales & Enrollment, Private Exchanges, Medicare Eligibility & Enrollment, Exchange Connectivity
and Public Exchanges.
To see how we can help your business: Explore our Products & Solutions
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